
6 TIPS 
1. Get Mortgage Pre-Approval
You need to know how much home you can afford in order to make an offer 
on a home, especially in a seller’s market. It is a good idea to become pre-
qualified for a mortgage loan to figure out that budget. Once pre-qualified, 
you can provide a pre-approval letter when making an offer which lets the 
seller know you are a serious buyer.

2. Work with a Real Estate Agent
Working with a real estate agent is vital in a seller’s market. Homes that come 
onto market may sell in a matter of hours. Your real estate agent will be in 
tune with the availability of new homes for sale so you can act quickly. If there 
are no homes on the market in the area you desire to live, your agent can 
reach out to that area’s homeowners to see if they would be willing to sell.

3. Do Your Research
Knowing where you want to live and what your housing requirements are 
is important in a seller’s market. Communicate to your agent what home 
features are a must and those you would like to have but could do without. In 
this type of market, finding a home with everything on your list probably will 
not happen. It is best to look for potential in a home to make it work for you. 
But, do not buy a home you do not love. Remember, you will be living there 
for at least five years if not longer.

4. Fast Offer
You may need to act fast with your offer on a home in a seller’s market. A low-
ball offer will not work in this type of market. Be prepared to offer full price or 
over-the-asking price.

5. Cash Offer
Cash offers and strong earnest money deposits indicate a serious buyer.

6. Fewer Contingencies (A Clean Offer)
There are usually a few contingencies (such as the home inspection) in a 
purchase contract. In a seller’s market, the fewer contingencies, the more 
attractive your contract will look to the seller. Counter offers are not always 
advisable in a seller's market.  The seller does not need to write a counter and 
can move on to the next offer.
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